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Whether newly promoted to F&l or a seasoned veteran
looking to come back to the basics, you will benefit from this
intensive 3-day workshop on Finance Sales Skills.

You will come back to your dealership with improved Menu
, Presentation and Objection Handling Skills that will increase
product sales and PRU.

'a SEMINAR INFORMATION
neds.

WHEN: TO BE DETERMINED

WHERE: SNE Training Facility, Norwood, MA
North East Dealer Services TIME: 8:45am — 5:00pm
111 Morse Street
gﬁgﬁgf%r 2350%%6929 $795 includes all materials, breakouts, and lunch
Fax: 781.255.6305 $495 for clients of NEDS

Email: contact@nedsgroup.com
Web: nedsgroup.com

Please contact your NEDS Coach to register or call
us at 781-255-6399




